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Disclaimer 4

This presentation contains forward-looking statements with respect to Capgemini s financial condition, results of
operations, business, strategy and plans. Although Capgemini believes that such forward-looking statements are based
on reasonable assumptions, such statements are not guarantees of future performance. Actual results may differ
materially from the forward looking statements as a result of a number of risks and uncertainties, many of which are
outside our control, including but not limited to the risks regarding antitrust and regulatory approval, as well as the
risks described in the documents Capgemini has filed with the Autorité des Marchés Financiers (French securities
regulator) and which are also available in English and French on our website (www.capgemini.com). Investors and
security holders may obtain a free copy of the documents filed by Capgemini with the Autorité des Marchés Financiers
at www.amf-france.org, or directly from Capgemini.

The present forward-looking statements are made as of the date of this presentation, and Capgemini did not disclaim

any intention or obligation to provide, update or revise any forward-looking statement, whether as a result of new
information, future events or otherwise.
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The evolution of market demand presents significant ' 4
opportunities for Capgemini

Overview of IT Services market evolution

Today ~ € 1200Bn
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Source: McKinsey analysis
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= New budgets
= CXO buyers
= Sector specific offering
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Capgemini is reaching “new clients” through a evolution @
of its offerings and Go-to-market

OUR CLIENTS EXPECTATIONS
HAVE CHANGED...

Clients are expecting end-to-end services (as we
have previously seen with Audi) and with the
portfolio, we are adapting the mix of skills
accordingly.

But we are also leveraging our sector expertise on:
» Clients core business,

« Competitive landscape,

» Market trends & stakes.

We can more efficiently deploy sector offers in a
« invest once, deploy everywhere » methodology,
leveraging our global assets and capabilities.

Thus, helping strengthening our margins.

..50 HAVE WE

We're addressing a much wider client base, not only
CIOs but CXOs.

Capgemini is going beyond traditional core IT into
the Digital continuum to reach:
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Capgemini is now perceived as both a Business & IT
partner by our clients which increase our resilience.

* Therefore, we adapted to increase our visibility and better serve our clients ]
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Our Unified Go-to-market approach enables us to expand @
our presence and address the "New” market opportunity
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Enabled Disciplined
Portfolio deployment

We aim to become the Strategic Partner of a select number of leading firms in their
sector combining the strength of our Portfolio Management and our Unified Go-to-market

2018 Capital Markets Day | October 30, 2018 © Capgemini 2018. All rights reserved | 5




We aim to drive sustainable and profitable growth ' &
through a simplified operating model based on 3 pillars

Agile and competitive

Unified
Go-To-Market Portfolio

Sector focus
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People matter, results count.

This presentation contains information that may be privileged or confidential
and is the property of the Capgemini Group.

Copyright © 2018 Capgemini. All rights reserved.

About Capgemini

A global leader in consulting, technology services and digital transformation,
Capgemini is at the forefront of innovation to address the entire breadth of clients’
opportunities in the evolving world of cloud, digital and platforms. Building on its
strong 50-year heritage and deep industry-specific expertise, Capgemini enables
organizations to realize their business ambitions through an array of services from
strategy to operations. Capgemini is driven by the conviction that the business
value of technology comes from and through people. It is a multicultural company
of 200,000 team members in over 40 countries. The Group reported 2017 global
revenues of EUR 12.8 billion.

Learn more about us at

WWW.capgemini.com


http://www.linkedin.com/company/capgemini
http://www.slideshare.net/capgemini
http://www.twitter.com/capgemini
http://www.youtube.com/capgeminimedia
http://www.facebook.com/capgemini
http://www.capgemini.com/about/how-we-work/the-collaborative-business-experiencetm
http://www.capgemini.com/about/how-we-work/rightshorer

