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Disclaimer

This presentation does not contain or constitute an offer of securities for sale or an invitation or inducement to
invest in securities in France, the United States or any other jurisdiction.

This presentation contains forward-looking statements. Forward-looking statements are statements that are not
historical facts. These statements include projections and estimates and their underlying assumptions, statements
regarding plans, objectives, intentions and expectations with respect to future financial results, events, operations,
services, product development and potential, and statements regarding future performance or events. Forward-
looking statements are generally identified by the words "expects", "anticipates”, "believes", "intends", "estimates",
"plans”, “projects”, “may”, “would” “should” and similar expressions. Although Cap Gemini’'s management believes
that the expectations reflected in such forward-looking statements are reasonable, investors are cautioned that
forward-looking information and statements are subject to various risks and uncertainties (because they relate to
events and depend on circumstances that may or may not occur in the future), many of which are difficult to predict
and generally beyond the control of Cap Gemini, that could cause actual results and developments to differ
materially from those expressed in, or implied or projected by, the forward-looking information and statements. No
one should therefore unduly rely on these forward-looking statements as they reflect only the judgment of Cap
Gemini’'s management at the date of this presentation and are not intended to give any assurances or comfort as to
future results. Other than as required by applicable law, Cap Gemini does not undertake any obligation to update

or revise any forward-looking information or statements.
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Arobust start of the year

Guidance
on current
revenue growth

Increased to
at least 5%

€2,764M revenue

+10.5% current growth and +1.5% organic growth YoY

Bookings growth +10.3% Yoy at
constant rates

@ Strong performance on larger deals

QH% 22% SMAC* revenue growth in YoY

*SMAC definition now also includes Digital Customer Experience.

Offshore leverage at 48%
. 60,000 employees in India and 70,000 for the total

offshore headcount




The Group continues on a strong momentum

Strong
North America

. =

» North American
momentum
continues with
11.7% organic
growth in Q1 YoY

* Pipeline up 18%
YoY

Rebound in
Consulting
services

. =

* Back to growth:
+3.1% organic
revenue in Q1 YoY

« Utilization rates are

up 6 points in Q1
YoY

Stable
Europe

. =

* France at 1.2% and
Benelux at 0.9%
organically in Q1
YoY, in line with the
EG

* Good growth in the
rest of Europe

* UK revenue
impacted by a large
pass through

Acceleration on
innovative
offerings

. =

* Digital Customer
eXperience and
mobile bookings
accelerating: +44%
in Q1 YoY

* Very good market
reception of our new
Cybersecurity offer

Fast growing
emerging
markets

. =

 + APAC and LatAm

have a strong Q1,
with organic
revenue up by
22.9% YoY

AU B, (<

Buoyant
financial
services

.

* Organic growth

reaches 14.3% in
Q1 YoY

* Big pipeline and

strong bookings
growth




Major wins in Q1 2015
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Revenues Quarterly Evolution

Q1

2014
In M€ published 2503
Sequential current growth -4.0%
Sequential organic growth -3.6%
Year-on-Year current 0.2%
growth
Year-on-Year organic 2304

growth

Q2
2014

2601

3.9%

1.9%

2.7%

3.0%

Q3
2014

2591

-0.4%

-2.5%

5.7%

2.8%

Q4
2014

2877

11.1%

10.0%

10.4%

5.5%

Q1
2015

2764

-3.9%

-7.3%

10.5%

1.5%

/./“)‘ Current growth +10.5% YoY
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ORGANIC GROWTH YOY

2503
MéE

= .

Q114

2877
MéE
2601
2764
MéE
3,0% 2,8%
1,5%

Q214 Q314 Q414 Q115
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Q1 2015 Revenues by Main Geography

Year-on-Year

. Apac &

Q115/ Q115/ North
In M€ Q114 Q115 Q114 Q114 America
Benelux

North America 495 662 33.8% 11.7%
UK & Ireland 539 504 -6.6% -16.1%
France 556 620 11.5% 1.2%

Rest of
Benelux 265 267 0.9% 0.9% Europe
Rest of Europe 466 471 1.2% 3.0% France
APAC & LATAM 31.6% 22.9%

UK &
TOTAL 2503 2764 10.5% Ireland

@ Capgemini
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Q1 2015 Revenues by Business

Organic Year-on-Year Q115/0Q114
Consulting Services 3.1%
Local Professional Services 0.5%
Application Services 4.6%
Other Managed Services -5.1%
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Consulting

Services \

Local
Professional
Services
OV
Other / L
Managed Application
Services Services
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Q1 2015 Revenues by Sector

@

Telecom, Media

Organic Year-on-Year Q115/Q114 & Entertainment —\ /_ Others
Financial Services 14.3% \@’ \ §>

Energy, Utilities & Chemicals 7.1% Energy, Utiliies Zigf\l/?ccei;asl
Manufacturing, Automotive & Chemicals
: : -0.5%
& Life Sciences
Consumer Product, Retail, Distribution
: 7.9%
& Transportation
Public Sector -13.3% Consumer Product, W
Retail, Distribution Public
Telecom, Media & Entertainment -6.4% and Transportation Sector

TOTAL Manufacturing,
|:l:|:J | Automotive

& Life Sciences
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Bookings Evolution

3587 M€ 3 475 M€
2 680 M€
2 430 M€
2 085 M€

Q12014 Q2 2014 Q32014 Q4 2014 Q1 2015

Bookings
growth

+10.3% YoY

At QL 2015 rate Q Capgemml
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Headcount Evolution

. Mar. Mar. Year-on-Year

Consulting Services

Local Professional
Services

Application Services

Other Managed Services
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DECEMBER 2014 TO MARCH 2015

21.9% 19.3% -2.6 pts +3614 -241 147 016
132%  16.6% +3.4 pts —— -

14.7% 15.7% +1.0 pt

16.9% 19.5% +2.6 pts

Dec. 2014 Net variation Net variation Mar. 2015
offshore onshore

Offshore Headcount growth

+15.8% Year-on-Year @® Capgemini
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Utilization Rates

| .
~/~ Consulting
~ Services

Application
Services

AR

81% 82% 82% 82%  82%

70% 71%
65% I I I I

Ql14 Q214 Q314 Q414 Q115 Q114 Q214 Q314 Q414 Q115
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Local Professional
Services

81% 82% 82% 82%  81%

Q114 Q214 Q314 Q414 Q115

@ Capgemini

CONSULTING.TECHNOLOGY.OUTSOURCING




&® Capgemini

CONSULTING.TECHNOLOGY.OUTSOURCING




